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Improve your comfort and skill level when negotiating.

OVERVIEW

Negotiation often connotes winners and losers, an idea that can be uncomfortable in the collegial nature of 
higher education. But all of us negotiate every day, sometimes without thinking about it as a negotiation.
 
Whether you are entering a formal negotiation with a contractor or union, or simply managing the day-to-
day challenges of creating consensus, this webcast will provide you with specific tools and techniques to 
negotiate with integrity to and maximize chances of a successful outcome.

WHO SHOULD ATTEND

This webcast has been designed for those with limited experience in negotiation who might become 
uncomfortable with the prospect of disagreement and conflict. The content is applicable to both academic 
and non-academic leaders.

https://www.academicimpressions.com/webcast/negotiating-styles-and-tactics-work-higher-education
http://www.academicimpressions.com/webcast/accurately-reporting-case-campaign-and-vse-surveys-august-2015
https://www.academicimpressions.com/webcast/negotiating-styles-and-tactics-work-higher-education
https://www.academicimpressions.com/webcast/negotiating-styles-and-tactics-work-higher-education


Academic Impressions
www.academicimpressions.com

tele 720.488.6800

fax 303.221.2259

facebook.com/academicimpressions.com

twitter.com/academicimpress

 
2

WEBCAST

LEARNING OUTCOME

After participating in this online training, you will be able improve your comfort and skill level when 
negotiating agreements.

CONTACT US FOR MORE INFORMATION

Contact Amit Mrig, President and CEO at Amit@academicimpressions.com or 720-988-1210 if you’d like 
additional information about the program.

AGENDA

Tuesday, June 27, 2017 :: 1:00 - 2:15 p.m. EDT

 Æ Elements of negotiation

 Æ The 5 negotiation styles

 Æ Types of negotiators

 Æ Emotional intelligence and negotiation

 Æ 9 tactics that you need to be able to recognize and use in negotiations 

INSTRUCTOR

McCeil Johnson, J.D., Dean of Programmatic Accreditation and Regulatory Compliance, University of 
Phoenix
McCeil Johnson is the Dean of Programmatic Accreditation and Regulatory Compliance. In this role, she 
leads the accreditation and regulatory compliance functions for the College of Humanities and Sciences, the 
College of Social Sciences, and the College of Security and Criminal Justice. Most recently, McCeil was the 
Chief Compliance Officer at Southern New Hampshire University (SNHU), where she was hired to review and 
audit state authorization, develop a University-wide compliance function and strengthen communication 
on compliance issues. Prior to SNHU, McCeil worked for nine years in higher education administration 
at National Louis University. She brings a tremendous amount of knowledge regarding the symbiotic 
relationship between compliance and higher education law.
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PRICING & REGISTRATION (CIRCLE ONE)

AMOUNT TO CHARGE:____________________

Security Code (last 3 digits on the back 
of Visa and MC or 4 digits on front of AmEx) 

PLEASE FAX ALL REGISTRATION PAGES TO: 303.221.2259

PAYMENT METHOD: 
We accept Visa, MasterCard, and American Express credit cards. To pay by check, include the check with this form or select the “invoice me” 
option. Fax form to 303.221.2259 or mail form along with payment to: Academic Impressions, 4601 DTC Blvd., Ste. 800, Denver, CO 80237.

Print Name                                                                                    Job Title

Institution/Organization    

Address                                                                                                                     Fax

City                                                     State/Province          Zip/Postal Code                 Country

Telephone                                                                                 Email

CREDIT CARD

Name on Card                                                                  Account Number      

Billing Address                                                                          Billing City       Billing State   

Billing Zip Code/Postal Code                                    Exp. Date  

CHECK/INVOICE

 My check is included and covers _________ registration(s) Check # _________________________________________

WEBCAST

EARLY BIRD PRICING
Postmarked on or before June 20, 2017. After June 20, 2017, an additional $75.00 fee for the first connection and $50.00 
fee for each additional connection applies.
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Learn More

NEGOTIATING STYLES AND TACTICS THAT WORK 
IN HIGHER EDUCATION

June 27, 2017 :: 1:00 - 2:15 p.m. EDT

REGISTER ONLINE or below.

http://www.academicimpressions.com/academic-impressions-membership
https://www.academicimpressions.com/r/registration.php?sn=0617-negotiating

